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RAIL359
INDUSTRIAL PARK

will encompass
86,000 linear feet of rail lines and

500+ rail car spots capable of
serving just under 5SMM SF of
Class A industrial buildings

Located 6 miles east of
Interstate 35 and adjacent to the
CPKC terminal and
intermodal facility along FM
359 just 5 miles from the U.S. -
Mexico Border

FEATURES: ERLN T T A [ R
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+ 387 Acre master-planned deed-restricted *+ Up to 100 acres available for build-to-suit *~' :

industrial park

N Sndystrial Park

+ Raw land acreage available for purchase Y : : (N _
© Dl adJace_n_t to CPKC Laredo » On site detention to be provided
Intermodal Facility

« Natural gas, fiber, and electric service to be

- Ability for heavy haul corridor without delivered to site

access to public roadways

« Direct rail service to North America via CPKC > Laetiae D [prodousliess Uislle Co gy

 Flexible site plan with ability to grow or

v oI Sl int.egrf'xted raillservices provided by shrink buildings dependent on tenant needs
Laredo Switching

+ Over 4,500,000 SF of Class A, rail-served * 250,000 - 1,000,000 SF layouts available

space available « Strategically located just 30 minutes from
the World Trade Bridge, one of the countries

« FM 359 frontage with convenient access top performing land ports

to Interstate 35
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SERVICES & AMENITIES

» Railcar staging and switching
+ Cleaning and maintenance
* Transloading services

e Real-time yard visibility via web-based Yard
Management System

« AEl tag readers for accurate, up-to-date
inventory tracking

« Secure, access-controlled facilities with
24/7 video surveillance

« Class | carrier interchange available five days
per week

- Dalily electronic rail activity reports
* On-demand release of railcars

e Reliable, streamlined operations to reduce
downtime and costs

ABOUT LAREDO SWITCHING

Laredo Switching is a privately-owned rail yard operator delivering specialized services in railcar
storage, handling, and switching for customers in the petrochemical, energy, agriculture, and
logistics sectors. Since our founding, we’ve remained focused on providing efficient, safe, and cost-
effective rail solutions tailored to the unique needs of our customers.

Positioned near the U.S. - Mexico border, Laredo Switching is ideally situated to support regional
and international trade. We’re committed to becoming a leading provider of railcar services in the
South Texas and cross-border markets, while maintaining our role as a safe and responsible
neighbor in the communities we serve.

Laredo Switching Capacity & Infrastructure:
* Approximately 6.25 miles of track

* Yard Capacity for 140 railcars, expandable to 500+

* 64+ interchange spots for seamless coordination with industrial tenants

Integrated with surrounding industrial park operations to enhance logistics efficiency

Through our on-site service partners, we provide turnkey solutions for transloading, cleaning,
maintenance, and outbound railcar staging - ensuring our customers’ fleets stay ready for action.


mailto:brenthall@hallraillogistics.com
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Formerly Simpkins Group, Bryant + Stacy Group is a new company that’'s been around for a
long time. The name change reflects the retirement of the firm’s founding member, but the
company’s 40+ year history of providing quality build-to-suit industrial, office, and medical
facilities for corporate clients continues. We also actively pursue the acquisition of existing
office and industrial buildings, as well as land for future development. SUCCESSFUL PROJECTS

Geographically, we have successfully completed projects in 39 cities and 12 states. The
firm’s growth has been steady and uninterrupted since 1981, and a key to our success has

been long-term national relationships with the real estate brokerage community, financial 11M
institutions, and design and construction firms. To date, the firm has developed and/or

acquired a total of 132 projects, primarily industrial, office, and medical build-to-suit facilities SF OF PROJECTS
for regional and national firms, containing more than 11 million square feet and valued at

approximately $1 billion. Some of our recent industrial projects include: $ 1 B

Development of two speculative distribution warehouse facilities in Laredo, Texas totaling
720,000 SF of buildings on 48 acres of land located in Pinnacle Industry Center VALUE OF PROJECTS
Development of two speculative distribution warehouse facilities in El Paso, Texas —

254,000 SF and 156,300 SF

Creation and coordination of the development of a 300-acre industrial business park in

Brookshire, Texas (West Houston) 12
Development of a new Missouri City facility for Federal Express Ground - 303,335 SF
Development of a distribution building for Walgreen Co. in Houston, Texas — 500,000 SF

STATES CONTAINING PROJECTS

The company has been honored with ten Landmark Awards, which are presented annually to
Houston’s most significant commercial real estate developments. We have the real estate
development expertise and financial strength to timely produce functional, quality projects for
the most demanding corporate clients.
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11-03-2025
//*\ Information About Brokerage Services @

T C Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

EQUAL HOUSING
OPPORTUNITY

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
¢ Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker’s duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

M&W Real Estate, LLC 9012712 jake@mwrealestate.com  (325) 721-2353
Name of Sponsoring Broker (Licensed License No. Email Phone
Individual or Business Entity

Jake Wilkinson 616900 jake@mwrealestate.com  (325) 721-2353
Name of Designated Broker of Licensed License No. Email Phone

Business Entity, if applicable

Name of Licensed Supervisor of Sales License No. Email Phone
Agent/Associate, if applicable

Name of Sales Agent/Associate License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date IABS 1-2
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov TXR 2501
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