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Property Highlights
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Triple Served Railyard
BNSF, Union Pacific, & CPKC

Motiva Refinery

CP Chem & 
DuPont

Site

ExxonMobil

• +/- 300 Acres (Divisible)

• Sabine River & Northern (SRN) Main 
Interchange Yard is on the Property 

• SRN Interchanges: BNSF, UP, and CPKC

• Up to 776 total railcar spots

• 35 Miles North of Port of Beaumont

• 3,400 Square Foot Office and Truck Scales On 
Site

• No Zoning

• Close Proximity to ExxonMobil refinery, 
Chevron Phillips Chemical, Motiva refinery, and 
DuPont chemical plant



Texas Rail Market

• Texas is well-connected by a robust rail network 
consisting of 58 freight railroads, comprising 
three Class I operators and 55 short line railroad 
operators. The Class I rail operators in the state 
are BNSF Railway (BNSF), Canadian Pacific and 
Kansas City Southern (CPKC), and Union Pacific 
Railroad (UP), as depicted on the map. These 
Class I railroads consistently invest significant 
capital in Texas each year to enhance 
infrastructure. For instance, in 2018, UP allocated 
$450 million for infrastructure projects, while 
BNSF's program called for $375 million for similar 
initiatives. CPKC also makes substantial annual 
investments in the state.

• The efficiency of Texas rail lines is evident from 
the staggering annual rail carloads exceeding 9.9 
million. Moreover, the state's connectivity with 
Mexico contributes to the receipt of over 750,000 
rail cars through cross-border shipments. In 2016 
alone, Texas railroads managed the movement of 
more than 400 million tons of freight.

• Given the possibility of the country heading into a 
recession, the demand for railcar storage is 
projected to grow, in line with the expected 
slowdown in the economy.

Buna
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Market Summary
T e x a s  R a i l  M a r k e t  O v e r v i e w



Location Highlights

• Beaumont Port: A major U.S. hub, Beaumont Port's 
success is linked to its rail facilities, connecting to major 
railroads for efficient goods transport.

• Union Pacific Railroad in Beaumont: A significant 
transportation hub, Beaumont connects to national 
markets via the Union Pacific Railroad network.

• CPKC Railway in Port Arthur: Essential for U.S.-Mexico 
trade, Port Arthur's rail connections support the 
Canadian Pacific Kansas City Southern Railway.

• Refineries and Petrochemical Plants: Railroads are vital 
for the Port Arthur area's energy sector, supplying raw 
materials and distributing products.

• Orange's Lumber Industry: Historically linked to 
timber, Orange's railroads transported lumber from 
local forests to nationwide markets.

• Orange's Intermodal Facilities: These facilities enable 
seamless cargo transfers between trucks, trains, and 
ships, crucial for efficient transport.

• BNSF Railway in Orange: Serving the region, BNSF 
Railway transports various commodities and connects 
Orange to major U.S. markets.

Interstate 10                               

Port of Beaumont                      

Port of Port Arthur                     

Lake Charles                                

Baytown                                       

Houston Int'l Airport

25 Miles

35 Miles

44 Miles

65 Miles

101 Miles

108 Miles

Distance from site

Source: BNSF 
Railway Map
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Area Summary
B u n a  A r e a
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rokerage	Services 

Texas law
 requires all real estate license holders to give the follow

ing inform
aƟon about 

brokerage services to prospecƟve buyers, tenants, sellers and landlords. 
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TYPES O
F REA

L ESTATE LICEN
SE H

O
LD

ERS: 
· 

A BRO
KER is responsible for all brokerage acƟviƟes, including acts perform

ed by sales agents sponsored by the broker. 
· 

A SALES AG
EN

T m
ust be sponsored by a broker and w

orks w
ith clients on behalf of the broker. 

 A BRO
KER’S M

IN
IM

U
M

 D
U

TIES REQ
U

IRED
 BY LAW

 (A client is the person or party that the broker represents): 
· 

Put the interests of the client above all others, including the broker’s ow
n interests; 

· 
Inform

 the client of any m
aterial inform

aƟon  about the property or transacƟon received by the broker;   
· 

Answ
er the client’s quesƟons and present any offer to or counter-offer from

 the client; and 
· 

Treat all parƟes to a real estate transacƟon honestly and fairly. 
 

A LICEN
SE H

O
LD

ER CAN
 REPRESEN

T A PARTY IN
 A REAL ESTATE TRAN

SACTIO
N

: 
 AS AG

EN
T FO

R O
W

N
ER (SELLER/LAN

D
LO

RD
):  The broker becom

es the property ow
ner's agent through an agreem

ent w
ith the ow

ner, 
usually in a w

riƩ
en lisƟng to sell or property m

anagem
ent agreem

ent. An ow
ner's agent m

ust perform
 the broker’s m

inim
um

 duƟes 
above and m

ust inform
 the ow

ner of any m
aterial inform

aƟon about the property or transacƟon know
n by the agent, including 

inform
aƟon disclosed to the agent or subagent by the buyer or buyer’s agent. An ow

ner’s agent fees are not set by law
 and are fully 

negoƟable. 
 AS AG

EN
T FO

R BU
YER/TEN

A
N

T:  The broker becom
es the buyer/tenant's agent by agreeing to represent the buyer, usually through a 

w
riƩ

en representaƟon agreem
ent. A buyer's agent m

ust perform
 the broker’s m

inim
um

 duƟes above and m
ust inform

 the buyer of any 
m

aterial inform
aƟon about the property or transacƟon know

n by the agent, including inform
aƟon disclosed to the agent by the seller or 

seller’s agent. A buyer/tenant’s agent fees are not set by law
 and are fully negoƟable. 

 AS AG
EN

T FO
R BO

TH
 - IN

TERM
ED

IARY:  To act as an interm
ediary betw

een the parƟes the broker m
ust first obtain the w

riƩ
en 

agreem
ent of each party to the transacƟon. The w

riƩ
en agreem

ent m
ust state w

ho w
ill pay the broker and, in conspicuous bold or 

underlined print, set forth the broker's obligaƟons as an interm
ediary. A broker w

ho acts as an interm
ediary:   

· 
M

ust treat all parƟes to the transacƟon im
parƟally  and fairly;   

· 
M

ay, w
ith the parƟes' w

riƩ
en consent, appoint a different license holder associated w

ith the broker to each party (ow
ner and 

buyer) to com
m

unicate w
ith, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon. 

· 
M

ust not, unless specifically authorized in w
riƟng to do so by the party, disclose: 

ᴑ
 

that the ow
ner w

ill accept a price less than the w
riƩ

en asking price;   
ᴑ

 
that the buyer/tenant w

ill pay a price greater than the price subm
iƩ

ed in a w
riƩ

en offer;  and  
ᴑ

 
any confidenƟal inform

aƟon or any other inform
aƟon that a party specifically instructs the broker in w

riƟng not to 
disclose, unless required to do so by law

. 
 

AS SU
BAG

EN
T: A license holder acts as a subagent w

hen aiding a buyer in a transacƟon w
ithout an agreem

ent to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and m

ust place the interests of the ow
ner first.   

 
TO

 AVO
ID

 D
ISPU

TES, ALL AG
REEM

EN
TS BETW

EEN
 YO

U
 A

N
D

 A BRO
KER SH

O
U

LD
 BE IN

 W
RITIN

G
 AN

D
 CLEARLY ESTA

BLISH
: 

· 
The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreem

ent. 
· 

W
ho w

ill pay the broker for services provided to you, w
hen paym

ent w
ill be m

ade and how
 the paym

ent w
ill be calculated.  

 LICEN
SE H

O
LD

ER CO
N

TACT IN
FO

RM
ATIO

N
: This noƟce is being provided for inform

aƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknow

ledge receipt of this noƟce below
 and retain a copy for your records. 

Regulated by the Texas Real Estate  Com
m

ission 
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Jake Wilkinson, President
jake@mwrealestate.com
(325) 721-2353

Morgan Hamilton, Senior Advisor
morgan@mwrealestate.com
(214) 542-1239

8737 King George Dr. 
Ste B200
Dallas, TX 75235
mwrealestate.com
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